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COMPLETIONS/WORKOVERS/TESTING

“Do what you do best”is a simple
and straightforward maxim. One that
everyone at Enerflow takes to heart.“To
keep our business strong, we value our
employees. Staff are recognized as our
greatest resource, and are treated as
such,” says Williamson. Recently com-
peting its COR (Certification of Recogni-

tion) for Health and Safety Policies and
Practice is just one more indication of
the company’s total package commit-
ment to employees and customers.
International sales are growing
dramatically for Enerflow as it supplies
Canadian companies working abroad
as well as with local producers who
need the best

Saturday,
April 12, 2008

OIL TRADESHOW
Open to the Public
FREE of Charge!
10:00 a.m. - 6:00 p.m.
Lunch Available
Supper @ 6:00 p.m.
Call to Register a booth for the Show!
LIMITED SPACE IS AVAILABLE

SPONSORSHIP
Gold $1000 + Silver $500 « Bronze $100
GREAT SPONSORSHIP
OPPORTUNITIES!

FOR MORE INFORMATION OR
TO REGISTER PHONE 452-3103

equipment

and expertise.
Enerflow, which
has a worldwide
network of
agents and sales
professionals,

is expanding
into the USA to
better service
its American
customers.

Here at
home, Enerflow
is expanding
its drilling rig
packages and
hopes to offer
leading-edge
technology for
the oilsands
and heavy oil
sectors.

“Our mission,”
say the two
partners, “is to
build superior
equipment.”
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